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For all the up to date news & information on UK Farm Finance visit www.ukfarm� nance.com

HOW things change in 
three months. When 
I last penned a few 
thoughts I was quite 
buoyant in respect 
of the prospects for 
the Farming sector. 
Since then we have 

experienced further interest rate rises, 
dramatic � oods and the awful concerns 
and worries related to the latest foot and 
mouth outbreaks. Yet still my con� dence 
somehow remains even despite the 
current unknown consequences of the 
turmoil in global stock exchanges and 
the currently unknown effects of the 
sub-prime lending � asco. We are yet to 
know what effects, if any, they will have 
on world economies.

The interesting sub-plot still before us with the 
outcome as yet unknown, is the accusation 
relating to Tesco and Asda in particular, 
endeavouring to � x the price of milk and 
other produce in the Agricultural sector. 
Nevertheless, I remain of the opinion that 
despite all the grey clouds, the possibility of 
the price of milk paid to the farmer will, over 
the next eighteen months, continue to climb. 
This, if true is long overdue, and if this turns 
out to be the case a � gure of 28p per litre or 
more may be on the horizon. Couple this with 
the constant increase in land prices together 
with the encouraging prospects for many 
arable farmers this year, despite the weather, 
I consider my optimism may for once be 
justi� ed.

I hope so, as at the end of this month I leave 
my desk and enter retirement. I shall miss the 
business enormously and having sat next to 
Des Phillips now for over eight years we have 
seen the business expand most satisfactorily. 
The UK Group is now a much larger 

enterprise than when I joined Des and three 
others at the end of the last century although 
we have endeavoured to maintain the 
personal touch that we regard as a hallmark 
of our business growth.  

Now, with our substantial new premises and 
our Scottish of� ce going well, our much 
larger staff are ensuring that expansion 
continues. Farming and agriculture remain 
the � agship of our business and I will miss 
the huge variety of people I have met and 
worked with over recent years. Farmers 
rich and poor, straightforward and not 
so straightforward, from all quarters of 
the country, Scotland and Wales have all 
conspired to make a rich web of experience 
and couple these with the huge variety of 

professional people that have crossed our 
paths both in passing or of a more permanent 
nature there is more than enough material 
for a book. What will I be doing in retirement? 
I may well carry out my threat to write but 
will attempt to ensure no-one is immediately 
recognisable!

Happy Farming and may you obtain the 
� nance you require with our on-going 
assistance. 

John Ledbury
Executive Director

COME and see us at the following events:

Holsworthy Dairy Evening
Thursday, 25th October 2007
Holsworthy livestock market, Devon.

Scottish National Fat Stock Show
Wednesday 21st November 2007
Royal Highland Centre, Ingliston, Edinburgh.

The Royal Smith� eld Show
30th November to 1st December 2007
Bath and West Showground, Shepton Mallet.

UK will be offering FREE � nancial guidance, 
specialising in agricultural � nance and farm 
management advice. If you would like any 
further information on the up coming events, 
please telephone Kerry Neal, Promotions 
and PR Manager on 01278 772 692 or 
email her at kerryn@ukfarm� nance.co.uk.

Upcoming EventsFarming Optimism

 visit www.ukfarm� nance.com

Preferential fees to existingor past customers. 
Quote �Acorn� when you call 0800 345 7201 for further details.

For a quote, please call 
0800 345 7201
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HEAD OFFICE: UK Farm Finance Ltd, Acorn House, Hoopers Close, Isleport Business Park, Highbridge, Somerset, TA9 4JT. 
Part of the UK Group. Email: enquiries@ukfarm� nance.com. Website: www.ukfarm� nance.com
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key features

case study
HERE at UK Farm Finance Ltd, we have been 
working hard to improve our offering to you. 
In association with Commercial First, we are 
delighted to introduce a set of revolutionary new 
products for commercial and semi-commercial 
property, including a specialist farm product 
allowing you to secure up to 70% of the value of 
your property.

Some key features include:
� Simple and easy to understand mortgage 
 proposition on commercial and semi 
 commercial property
� Flexible terms catering for a wide range of 
 credit pro� les
� No accounts? No business plan? Contact us 
 on 0800 345 7201
� Mortgage terms from 10 � 30 years
� Receive an application in principle instantly, 
 with completions possible in fewer than 
 2 weeks

With a variety of interest only options available, 
as well as the ability to self certify your income; 
� nance is available for any legal purpose 
including debt consolidation, re-mortgage, 
the purchase of new equipment, expansion or 
property refurbishment. Why wait? 

Case Study
Location: South Wales 
Property Type: Freehold Farm 
Case Details: The client needed to re� nance 
their farm to free up capital in order to buy 
new equipment and more stock. The client 
had already tried high street lenders and been 
unsuccessful. We were provided with a self-
declaration of income and accounts that allowed 
us to secure the requested £715,000 against 
a property value of £1,100,000 (65% Loan to 
Value). A margin of 3.5% over LIBOR was applied 
with the payments being spread over a 25 year 
term ensuring signi� cant cash � ow bene� ts for 
the business.

With access to such broad product 
offerings, UK Farm Finance is ideally 
placed to provide you with tailored 

� nance to suit your business situation. 

For an instant application in principle contact us 
today on 0800 345 7201. We could give you 
back control over your future, and your business 
� and who better to run it than you?

The overall cost for comparison is 11.0% APR. 
The actual rate available will depend upon 
your circumstances. Ask for a personalised 
illustration. Early repayment charges apply. A 
broker fee of 1.5% will apply. Think carefully 
before securing other debts against your home. 
Your home may be repossessed if you 
do not keep up 
repayments on 
your mortgage.

Little Goonreeve Farm, 
Mylor Bridge, Cornwall

CARVER KNOWLES, one of UK�s lead 
panel valuers, recently had a case 
study pro� led in the press which we are 
delighted to carry here. We were very 
pleased to support the Taylors in their 
purchase of Little Goonreve Farm, and 
wish them well in their search for a 
new property.

Developing a partnership with your selling agent 
can mean getting a better price for your property.  
One farming family in Cornwall managed to 
increase the sale price signi� cantly when selling 
their farm.

When the Taylor family opted to sell their 
traditional farm near Mylor Bridge in Cornwall, 
they decided to ask a land agent to help them.  
Before buying the farm in 2005 they had rented it 
since the 1960s and not much had changed 
since then.

�Having worked with Carver Knowles in the past, 
we already had a good relationship with them and 
felt we would bene� t from their professional help 
and advice�, said Mrs Marina Taylor.

The Taylors adopted a strategic project based 
approach to ensure they could release as much 
value as possible from the sale.  

�Firstly, we decided to gain planning consent to 
convert some of the traditional farm buildings 
in order to maximise the sales potential of the 
overall property.  This enabled us to increase 
the overall guide price substantially and unlock 
additional equity with which to purchase a new 
property. It took nearly a year to gain the planning 
permission as we had to spend time negotiating 
with planning departments, our lawyers and other 
professionals engaged in the whole process. 

Without the back-up of professional advice at all 
stages, we would have struggled to keep the 
project on track as well as getting on with our 
everyday lives�, adds Mrs Taylor.

The property has now been sold in � ve lots with 
two lots of land being sold by auction to help fuel 
additional interest in the property.  This ensured 
the remaining three lots achieved their maximum 
potential selling price by private treaty with the 
farm going for in excess of its original guide price 
of £900,000.

Mrs Taylor summarises: �A few years ago the 
family were tenant farmers with no property 
assets of our own.  Since then, we have taken 
ownership of the farm we were renting, gained 
planning consent to improve the property and 
now sold it at a � gure that enables us to move 
on to other opportunities. Putting a small amount 
of effort in to developing a good partnership with 
our agent has enabled us to achieve this.  They 
have helped reduce the stress of selling and their 
professional advice and guidance throughout the 
process has resulted in a price way above our 
original expectations.�
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SUCCESSFUL SELLING PARTNERSHIPS HELP INCREASE PROPERTY PRICES


